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What We Do

Through two decades of economic research and forecasting,
HS Dent has developed an understanding of how the
economy works, as well as the tools needed to accurately
forecast what lies ahead. It is this body of knowledge and
these forecasting tools that are shared with our Network
Advisors, who in turn use this information when counseling
their clients in life decisions such as finances, real estate,
employment or business, and even family affairs. In effect,
HS Dent becomes your staff economic research team, your
own economic think tank, from which you can gain insight
and understanding as well as ask questions as they arise
within your practice. Armed with this power, Network
Advisors gain more clients and retain clients because
they help remove the uncertainty of what lies ahead,
creating a backdrop against which better decisions can be
made. This role for Network Advisors, as a true advisor and
not just another source for stocks and bonds, allows them to
bring specialized information to their clients that is not
available from other wealth managers.

Imagine that you have just retired and bought the
sailboat of your dreams, intending to sail through
the Caribbean Islands. You hire a professional
Captain, who immediately surveys the boat, takes
stock of the provisions, and estimates the costs of
the trip. Sounds right so far. But what about the
weather? Who has checked on the incredible
forces of nature to forecast if you should expect
calm seas or a hurricane? Who has done their
best to see if you should sail across the open
waters using all the sail you have enjoying
glorious days, or if you should stay safely in port
with the hatches battened down, out of harm’s
way? It can mean the difference between the time
of your life or total destruction. It is a forecast of
how the world around you will impact your life.
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Why the Econony Is Important

What You Don’'t Know Can Devastate You — And Your Business
When a client makes an investment there are four partners in the
process, each with a part to play - the client, the advisor, Uncle
Sam, and the silent partner who has all the power - the economy.
The roles of the client and advisor are well known - they work
together to grow and protect assets, as well as minimize the impact
of Uncle Sam. The partner no one talks about is the economy,
and yet it has the incredible power to create vast wealth for a
client or devastate a client's portfolio, robbing her of a life's
work and robbing the advisor of his reputation and income.

And yet the economy, with its ability to reward and punish, is
treated like the elephant in the room, mostly ignored. Why is it
ignored? Why arent market professionals screaming from
rooftops about their forecasts of what is around the corner and
how it will impact the financial markets? The answer is simple —
because most market professionals lack the tools and knowledge
to estimate where the economy is headed next. Instead, they use
watered-down average numbers gathered over 80 years to
estimate inflation, interest rates, growth and productivity gains,
and equity returns; thereby completely dismissing the fact that the
markets almost never “return the average.”

MISLEADING AVERAGES

Consider a room with ten people in it. The average
income is $1,040,000. Would you like to trade places
with someone in the group? If you look further, you
find that eight of the people earn $20,000 per year and
the last two earn $5,000,000 per year. The average
income is truly $1,040,000, but in a random drawing
you have a much greater chance of switching places
with someone making $20,000 than with someone
making $5,000,000. All of a sudden, the averages are
not very helpful in making a decision.
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Over the last 80 years large cap equities have returned
approximately 11% per year. How many times have they returned
within 1% of 11%? Twice. The economy and the markets move in
waves of growth and waves of contraction, planning for these
waves in advance makes the difference between success and
failure.

The Next Step — For Yourself And For Your Clients

By joining the HS Dent Advisors Network you will learn about the
forces that impact us all, and then be able to use that knowledge
to assist your clients and yourself in better decision-making. By
doing this you will set your practice apart from others and provide
your clients unique information that will directly affect their
finances, their real estate, their businesses, and their children.
Clients will look to you as “the go-to advisor” for information and
guidance not just on investments, but on understanding how the
economic world is changing around them, and what it might look
like for the next generation. Being able to provide this
understanding will help you keep your clients because it is
information and analysis that they need and cannot get “down the
street.”

....” The Dent organization’s on-going research
continues to provide an out-of-the-box
explanation for economic events that often baffle
investors..... Demographic schools and Advisor
Network meetings have provided a continually
deeper understanding of demographics and its
application to our advisory practice, to our
business clients’ strategies and our individual
clients’ retirement planning. | can’t imagine
operating my practice without the H.S. Dent research team.”

-Don Creech, CFP, AIF - Network Advisor

At the same time, this information and analysis will help you make
better decisions regarding your own finances, business strategies,
real estate investments, etc. So your investment to grow your
business and better serve your clients is also an investment in
your own financial well being.
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Joining the Network gives an Advisor a tremendous advantage in
the marketplace through the use of a wealth of proprietary
research and analysis. This information is delivered to you in a
logical format so that you can begin using it as quickly and
efficiently as possible to grow your business. We begin with our
Tools & Materials  , so that you will have the data at your fingertips
in both printed and electronic format, then we move on to
Training & Education , 10 give you an interactive setting in which
to master the research, and we finish up with a host of services,
both proactive and reactive, that were all developed with the
Advisor’s business in mind.

An Opportunity Like No Other

The opportunity to openly share ideas that are working with other
successful advisors, as well as seek input on new ideas, is one of
the most rewarding and profitable benefits of joining the Network.
The HS Dent Financial Advisors Network is composed of top
professionals from many different firms with varied clearing
arrangements and product mixes. During our Members Only semi
annual conferences, Harry S. Dent Jr., Founder and Rodney
Johnson, President moderate sessions designed to encourage
members to share how they leverage HS Dent materials and
resources to better their practices. Some of the most successful
financial professionals in the world (and long time members of the
Network) willingly share what works for them and seek input on
new ideas. Where else do you have the opportunity to learn the
successful methods of the industry’s elite?

What HS Dent Provides

Tools & Materials

The tools and materials you receive as a member of the Network
allow you to inform and educate prospects and clients about the
economy around them and how it will impact their investments,
their real estate, their business, their retirement, and the general
well being of their family. The tools and materials include:
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1 Newsletter —the HS Dent Forecast monthly newsletter explains
our research and current analysis of market trends, national
trends, and international trends. Even though demographic
trends that set the tone for economic growth and contraction are
long-term waves, there are short-term factors such as hurricane
Katrina, the Federal Reserve raising short-term rates, and the
spike in energy costs, that impact the economy and the markets.
In the HS Dent Forecast we put these events and trends into
perspective, unlike the mainstream media that treats most every
event as a point of “death and destruction.” Please visit
www.hsdent.com _for a free sample.

..."What | can say is that we have grown assets under
management at a 40% annual increase for each of the
past 6 years. | know for a fact that we would never
have had that kind of impact without the HS Dent
materials. We use all of the Dent material as a
foundation for our weekly radio show. We've given
away hundreds of Special Reports to help spread the
word about economic changes that are on the
horizon. We have received hundreds of prospective
client leads directly related to discussing: The Secret
of Asset Allocation, The Long Winter Ahead, and The
Pension Crisis. ...”

-Dean Barber - Network Advisor

2 Video Presentations — a series of one-hour Video/PowerPoint
presentations that allow the Advisor to explain to audiences how
the economy works and what we expect in the years ahead. This

is the same information that Harry S. Dent, Jr. and Rodney
Johnson use when presenting the proprietary research of HS Dent

to Fortune 500 companies, brokerage firms, and other paid
audiences. The seminars clearly outline the dependence of
economies on consumer spending, the predictability of consumer
spending, and how and why our economy is expected to change in
the years ahead.

3 HS Dent Materials — books, special reports, charts — at a
substantial discount — many advisors want their clients to
understand fully the information they are hearing. To do so,
Advisors often make available the written works of HS Dent. As
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part of the Network, Advisors can purchase these materials at
approximately 50% off of list price (this varies by product). This
discount allows Advisors to inexpensively share with clients and
prospects the nuances of the research of HS Dent.

Training & Education

The HS Dent Advisors Network is NOT a place for those who just
want to “repeat and reap,” reciting lines to lure clients. Instead,
the research of HS Dent is intended to be understood by Advisors
and then used to make a meaningful difference in their own life
planning as well as that of their clients. Our training and
education includes:

1 Demographics School — a two day
seminar taught by Rodney Johnson
that goes into the research of HS Dent in
great detail. Where does the
information come from? How is it
analyzed? What makes the forecasts as
predictable as they are? What are the
competing methods? What are
common questions and answers? By learning thls information
Advisors can move from just repeating information to truly using
it as a tool in their practices. This allows Advisors to become
respected critical thinkers on economic matters and reports as
seen in the mainstream media.

2 Monthly Conference Calls — every
month (except conference months) there is

a telephone conference with Harry S. Dent,

Jr. and Rodney Johnson. Mr. Dent
discusses current issues, including the
financial markets. The calls tend to last
about an hour. On this call, Advisors are
encouraged to ask questions that are
relevant to their businesses, including

questions they are hearing from clients and prospects, and
guestions about trends or events that the Advisors are concerned
about such as a run up in the price of gold or an inverted yield

curve. Advisors are then able to discuss these topics with their
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clients from a different perspective than what is offered by the
mainstream media.

3 Semi-Annual Conferences — twice a year the Network holds a
conference to update existing research as well as review new
research. These conferences are very informative and the
information shared, including charts and graphs as presented by
Harry S. Dent, Jr. and Rodney Johnson, is available for use by
Network Advisors. This is an opportunity for Network Advisors to
gather and discuss economic trends, both short and long-term,
current events, and business Eractices. It is here that Advisors
hone their message and their skill as valued economic analysts for
their clients.

New research at conferences — As noted in the training
and education section, we will present new research to
our Advisors at the semi-annual conferences, ahead of
publication in our other works. This includes long-term
trend analysis of topics like immigration and migration,
which have a direct impact on all of us not only
financially, but socially.

Review of new research before it is published — our

Advisors receive drafts of our publications before they go
to print. This includes our books.
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By this time, after receiving and reviewing the Tools & Materials,
as well as participating in the Training & Education, you should
have an understanding of how the research was developed, it's
strengths and limitations, and how it can be used effectively.
From here, we move on to Proactive Services that we will provide
and how they can be used in your practice

Proactive Services

There is a tremendous amount of data available in our on-line
library for Advisors to review and use, and we are constantly
adding to our library through new research and analysis. Some o

the information concerns long-term trends like technology
innovation and migration patterns, and some of the information is

very timely, such as a discussion on the housing markets. This
research is delivered to Advisors in several ways:

1 Monthly Client Letters — every month a

client letter is written by HS Dent and

delivered electronically to our Advisors. This

letter is written from the point of view of the

Advisor, and is meant to be used as the

Advisor sees fit — background information,

cut and paste into other writings, or just

sent out as a communication from the

Advisor to his/her clients under the

Advisors name. This gives you an

opportunity to provide your clients and prospects regular research
and analysis to help them view the economy more critically,
understanding how it is operating and changing. Please
remember that any written communication such as this would
require your internal compliance approval.

2 “Hot Topics In The News” research notes based on current

events — our research analysts read through many publications,
including the Wall Street Journal, the Financial Times, Barron’s

and the Economist. Several times a month we will analyze a story,
situation, or article that has clear demographic overtones or
implications. These reports are delivered to our Advisors in the
form of Hot Topics In The News e-mails. Armed with this
information, you are able to provide up-to-the-minute analysis for
clients and prospects, taking the guess work out of how current
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trends are expected to impact the markets. These research reports
are an invaluable source of information that provides a point of
view not found in the mainstream media, which your clients and
prospects will value for its insight as well as perspective.

Services Provided Upon Request

Our research and analysis covers a broad range of topics from very
general, global data all the way to very specific information
regarding states, cities, and even neighborhoods. Often Network
Advisors will have a question regarding their area, or a question
that is asked by one of their clients, such as, “How will this affect
the business | own?” We work to answer these questions as best
we can, and offer several avenues from casual conversation to
formal research requests.

1 Q&A session each month at the end of the conference call

- after Harry Dent and/or Rodney Johnson’s prepared statements
on the monthly conference call, there is time

allotted specifically so that Network Advisors

can ask any questions they would like. This

gives you the opportunity, every month, to

consult with your personal research group and

economic think tank, asking questions that are

pertinent to you, your practice, and/or your

clients.

2 Response to email questions — many times questions arise
between conference calls, including just before or just after a
client/prospect meeting. All our Advisors have

to do is drop us a quick e-mail outlining the

guestion and we will answer it as soon as we

can, usually that day. This gives Network

Advisors the opportunity to ask questions as

they arise, not waiting for the scheduled

conference call, so that the Advisors can

address questions from their clients as quickly

as possible.
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3 One-on-One Calls — as we have noted, the HS Dent Advisors
Network is an interactive association. Advisors call the offices of
HS Dent when there is an immediate need for an

answer to a question, or perhaps the Advisor

wants to talk through a situation or event without

having to write it out. We welcome the chance to

speak with our Advisors and to provide them with

the analysis and insight necessary to serve their

clients and prospects at the highest level.

4 Custom research available upon request —when this research
and analysis is presented to clients, many of whom are business
owners themselves, they usually understand it very quickly and

see its power. Not surprisingly, many clients and prospects then

ask how this can be used in their own business. While HS Dent

Is not in the business of individual business and market analysis,
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if an Advisor wants to develop a specific research project for HS
Dent it can be done. Please remember, with this service we are
limited by the resources we have, the number of Advisors that are
in the Network, and the complexity of the task. However, we can
often serve in the role of consultant for the client, assisting them
in better structuring their own market analysis and research.

Best Pactices —An Opportunity To Shae IdeasWith
The BestAdvisors In The Business

Interactive exchange of ideas with other network members -
This is a unique attribute of the HS Dent Advisors Network. Our
Advisors spend several hours in a session called Best Practices at
the end of each semi-annual conference discussing what is
working and what is not working with their prospects and clients.
These points are discussed and commented on by other Advisors
who add their own experiences. The value of these sessions
cannot be over-emphasized! @ Where else can financial
professionals from so many different firms, with such varied
backgrounds and product lines, come together and have a free-
flowing conversation about how to improve their businesses and
better serve their clients?

Through our affiliation with the Dent Network, we can
assure our clients are able to stay ahead of current economic
trends and can potentially identify profit opportunities other
investors often miss. ....... With something as important as your
investment strategy — and your future — every decision you make

should be based on fact, not fantasy. That's
why we are members of the HS Dent
Advisors Network, and why it's good news
for you and your family. As a true advisor
who is not just another source for stocks
and bonds, as members of the HS Dent
Advisors Network we can offer specialized
real world information that is not available
from other wealth managers.”

Donald P. Carnaghi, RFC, CEP

Network Advisor
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What To Expect andWhen To Expect It

Our education, services, and materials come in three categories —
information which you receive when you join the network,
information that is on a regular schedule so you will receive it as
distributed, and finally education and training that is scheduled
so that the highest number of Advisors can attend/participate.
The breakdown is as follows:

Information You Receive When You Join The HS
Dent Advisors Network:

1 Products - A shipment of the HS Dent Library, containing all of
HS Dent's published works including books and special reports.

2 Access - to the HS Dent Advisors proprietary website,
www.hsdent.com , which provides slide presentations, hundreds of
documents, and audio files that cover past conferences and
meetings.
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Your Personal Development

It is not expected that any one would master this information and
immediately become a demographic expert on economic change.

It takes significant learning and understanding to be able to “think
demographically,” seeing trends at every turn, unconsciously
noting people of different age cohorts in stores and restaurants,
tracking offerings by local eateries and resort destinations to see

how they are reacting to the forces around them. Along the way,
Advisors pass through various levels of knowledge and
representation. Commonly, an Advisor’'s progression looks like

this:

1. Inform prospects and clients about economic changes
in our country and the world through seminars and one-
on-one presentations, using the HS Dent information as it
IS presented to you.

2. Use our monthly marketing letters to communicate the
HS Dent view of current events and understand it so that
you can effectively talk about it when clients call wanting
to know more.

3. Educate clients on where they and their family
members are on their own spending waves, and what they
can expect in their investments, real estate, college,
professional careers, etc.

4. Implement an investment strategy that is specifically
designed to take advantage of the information provided, by
being more aggressive now, more conservative after 2010,
and using the economic forecast when planning savings,
education and career choices, and aligning real estate
transactions.

5. Present yourself as a demographic expert who can

distinguish between long-term waves and short-term
noise, providing analysis to local groups and the media.
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Your progress through the system depends on you. Will you be
able to master this information quickly? It depends on the time
and effort you are willing to commit to something that will change
your life as well as the lives of your clients. If you decide to study
karate but learn only one or two karate chops, you really aren't
much different than when you started. However, if you put in the
time and effort to become a black belt, then you have learned to
balance your life as well as become a respected teacher, something
very few people have achieved that will serve you for a lifetime.

It's Time To Grow Your Business And Make It
Bulletproof

The job of your client is to save enough money, then put it to work
with you. Your job is to evaluate the risk/return profile of your
client and then make suitable recommendations. Both of you are
responsible for minimizing what Uncle Sam gets. Who is watching
the economy? You and your clients are entering the most critical
time of your economic life, because significant economic changes
are coming —who will pay for Social Security and Medicare? What
affect will productivity growth have on earnings? What areas are
going to grow strongly, and what areas will be left behind? With
guestions so important in front of us, who do you trust to give you
and your clients clear, objective analysis on where we are, where
we are headed, and when we will get there?

It's time to join the elite group of HS Dent Advisors Network and

begin providing what your clients need to hear and know, that
other financial professionals cannot explain.
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Analysis, Insight, Differentiation...are you ready?

The HS Dent Financial Advisors Network is comprised of some of the most
successful financial professionals in the US and abroad. How did they
reach the top of the industry? By continually striving to bring their clients
the best of class — the best research, the best analysis, the best information
possible for making financial decisions. Along the way, they differentiated
their practice from the financial advisors around them. Because you have
taken the time to learn more about the HS Dent Advisors Network, | imagine
you truly care about becoming a better advisor to your clients as well — and
reaching for that next level of success.

When you join the Network, your transformation begins immediately. You
will gain access to a wealth of resources that are designed to help you keep
your clients informed of what lies ahead in the economy, thereby
positioning you as a valuable resource to them, not just another source for
investment products. You will receive the HS Dent library, which includes
books by Harry Dent, Jr., video presentations, and many other HS Dent
publications that are designed to educate and inform you as well as your
clients. The conference fee to attend our proprietary Demographics School
workshop once a year is included in your membership. This workshop is a
2 day course that will educate you about HS Dent methods, tools and
concepts. Each month you will have the opportunity to participate in a
conference call with Harry Dent. This call is open to Network Advisors only
and gives you an opportunity to personally receive the latest update from
HS Dent as well as ask questions that pertain to your business or region.
In addition, you will be invited to attend our semi-annual conferences, the
highlight of Network membership. At these conferences we present new
research, Network members share business building practices using the HS
Dent materials and resources, and high profile guest speakers share their
insight.

Finally, you will be listed on the public website as a
member advisor, reflecting your commitment to education and research.

So the question becomes, “Are you ready?”

| look forward to answering any questions you might have as well as
discussing the specifics of becoming a member of the HS Dent Financial
Advisors Network.

Sincerely,

Lance Gaitan
Director of HS Dent Financidldvisors Network
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Advisors Network Recap

Materials Provided

As we mentioned, you will receive a shipment of the HS
Dent Library when you join the Advisors Network. The
package will include
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Tools Provided
Access to the HS Dent proprietary website,

, will be granted when you join the

Advisors Network.  This site will provide you with:

18

“The Network has helped my practice immeasurably
giving me truly original information to share with m
clients. | have had the opportunity to spread the H
Dent message to my institutional an
municipal clients, and these clients no
understand the demographic challeng

facing their respective cities concernin

everything from school construction tg

employee pension fundingl am now able to

help them address those challenges
- Doug Robinson - HS Dent Network Alvisor
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Training & Education

As a member of the Advisors Network, you will be provided
with the information necessary to further your own
education. The training materials include:

- Demographics School

Network Advisors are able to
attend one of these Two-Day
Seminars for FREE each year.
They may also bring assistants at
a discounted rate. About 4
sessions are available through-
out the year at locations across
the country.

- Advisor Conferences
Conferences are held two times
a year, and Advisors are expected
to attend at least one in order to
keep up on their HS Dent
research. This is also a great
opportunity for our Advisors to
gather and discuss our research,
economic trends, their practices,
and more.

- Monthly Conference Calls

Each month, a conference call
will take place with Harry Dent
and Rodney Johnson. Current
economic trends and research will
be discussed, and Advisors are
provided with an opportunity to
ask questions.

19 © Copyright 2009, HS Dent Publishing




Climb The Steps D
Economic Success!

Demographics School Seminars

Newsletter Subscription & Research

Books, Special Reports, & Website
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